Bella Vida

PERFUMES

Your Voice in a Fragrance...

BELLA VITA Perfumes: The Business Opportunity for Everyonel!

Welcome to BELLA VITA Perfumes. We trust that you will experience success and satisfaction during your journey as
a BELLA VITA Distributor.

Direct Selling / Network Marketing has offered millions of Entrepreneurs world-wide a regular and substantial source of
Income. We are fortunate that BELLA VITA can offer its network of Distributors a combination of a fabulous range of
perfume products for which there is a huge demand along with a Compensation Plan that will handsomely reward their
efforts, regardless of whether they choose to place their emphasis on Personal Sales or on the Recruitment of
Downlines, or both!

BELLA VITA’s Compensation Plan has been developed to reward entrepreneurs who have realised that
Professionalism, Repeat Sales, Relationships, Hard Work and the Recruitment and Support of Downlines is the name
of the game. We will gladly spend time with you to enable you to fully understand our Compensation Plan and to show
you how to optimise your earnings as a Distributor.

Our experienced staff understand the needs and challenges of Distributors and will offer you support and
encouragement along this journey with BELLA VITA. Whether you have R300 or R30,000 available with which to start,
or can dedicate 1 hour per week or 40 hours, we will gladly assist you with advice and ideas to get you started on a
journey that could make BELLA VITA your Business for a Lifetime.

Benefits of being a BELLA VITA Distributor

Be your Own Boss No Previous Experience Required Low Start-Up Costs

Excellent Compensation Plan Unlimited Income Potential Work from Home — No Overheads
Flexible Business Hours Start Big or Small Part-time or Full-time

Huge Market Popular and Affordable Products Easy to Sell

Repeat Sales and Referrals A Potential Business for a Lifetime Earn an Income on Downlines
Learn and Grow Open Doors for Others Meet Interesting New People

Recent times have shown us how easy it is to lose it all. Jobs are scarce and many businesses have fallen on tough
times. More than ever before, Entrepreneurs who have taken charge of their own destinies and who have been prepared
to work hard and smart, have prospered. BELLA VITA’s range of popular, affordable perfume products and our
rewarding Compensation Plan could without a doubt be your key to financial prosperity and intense satisfaction.

The secrets to success with BELLA VITA are simple, yet very rewarding. It is our priority at BELLA VITA to empower
our Distributors with the necessary insights, skills and ideas that are unique to Direct Selling / Network Marketing and
more specifically to BELLA VITA. We are looking forward to the opportunity to travel on this rewarding journey with you
and to support you, to achieve your own unique goals.

“There is no other business concept that offers

Good luck! the average person who has no exceptional

talent, ability, skill, experience or money, such
an overwhelmingly easy chance at making a
fortune as what Network Marketing does...”

Bella Vita Marketing Team
PS: This version of the Compensation Plan is effective from 9 November 2023.
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OBJECTIVE of the COMPENSATION PLAN

The BELLA VITA Compensation Plan has been developed to encourage and reward Distributors to focus on those
activities that are the most important to their businesses.

e Bella Vita rewards Personal Sellers with lucrative Retail Profits with recommended Profit mark-ups of 100%.
e Bella Vita’'s Compensation Plan places huge emphasis on the importance of Recruitment. Throughout the world of
Network Marketing, the biggest earners have always been those individuals who have made their fortunes by

Recruiting AND Supporting Downlines.

o Bella Vita Distributors can earn up to 18% Downline Rebates on the stock and sample purchases of their
Level 1 Downlines as well as generous rebates on the cost of starter kits purchased by their new Downlines.

e Distributors who are regular recruiters of Distributors and can keep their new Downlines active for at least 3 months,
will be rewarded with Rebates of 6% of their Level 2 Downlines as well as rebates on their Level 3, Level 4
and Level 5 Downlines.

e All Distributors with Level 2 Downlines are guaranteed to earn Rebates of a minimum of 3% on their Level 2
Downlines up to an amount that does not exceed the value of their Level 1 Downline Rebate earnings.

Please familiarise yourself with the detailed Terms and Conditions of the Bella Vita Compensation Plan as contained
elsewhere in this document to allow yourself to earn these potential benefits.

BELLA VITA PERFUMES COMPENSATION PLAN AND TRADING TERMS

Understanding BELLA VITA’s Terminology, Compensation Plan, Income Opportunities, Terms and Conditions and
Ordering- and Registration processes is crucial to enable you to make the most of the BELLA VITA Business
Opportunity. Please do not hesitate to contact us to discuss any of the terms that may not be clear to you.

This Compensation Plan is effective from 9 November 2023. BELLA VITA retains the right to amend the Compensation
Plan if it deems that it is in the best interest of the business and its Distributors to do so and may withhold benefits from
individual Distributors in the event of proof of fraud or any other abuse.

1 BELLA VITA Definitions and Terminology

1.1 DISTRIBUTORS: Distributors are independent entrepreneurs who are registered with the company and
purchase BELLA VITA products at wholesale prices and earn a profit by selling these products to their
customers.

1.2 DOWNLINES, PARENTS and CHILDREN: A Distributor who has introduced other Distributors (Downlines) to
BELLA VITA will be referred to as the Parent of those Distributors, while these Downline Distributors will be
referred to as the Children of the Parent Distributor.

1.3 MONTH: Month-end is always on the 7™ of the month, unless communicated otherwise. All references to a
month refer to the period from the 8™ of the month until the 7t of the next month (eg. June = 8 June — 7 July).

1.4 REGISTRATION DATE: The date on which a new Distribution Registration document that has been received
by the company after it was submitted by either the new Distributor or the Distributor’s Parent, will be deemed
to be the Registration Date of the Distributor, regardless of whether the Distributor placed an order on that date
or not. The month in which a Distributor has been registered will be referred to as that Distributor’'s month 1.

15 DOWNLINE REBATES: Downline Rebates can be earned on the value of Stock and Samples purchased by
up to 5 Levels of a Parent’s Downline and are communicated after 5 working days after month-end. Distributors
can choose whether they want these Downline Rebate amounts paid into their personal bank accounts or
whether they want to use these Rebates as credits against purchases in the following months.

Page 2 of 10



2 BELLA VITA Price List: Distributor Costs and Recommended Distributor Selling Prices

. Distributor Recommended
BELLA VITA Stock items Wholesale P for Resale Cost / Ea
Prices (Cost) Selling Prices ltems not

Ladies Perfume (50 ml) ** R90 R180 Samples (5 ml) R10
Men’s Perfume (50 ml)  ** R90 R180 Small Sample Carry Bag (48) R120
Perfume (Ladies and Men) 15 m| * R40 R80 Large Sample Carry Bag (96) R170
Hand / Body Lotions (200 ml) * R35 R70 Bella Vita Shopper Bag R40
Anti-Perspirant Roll-on (80ml)  * R20 R40 Gold Organza Bag (Medium) R3

Tissue Oil (125 ml) R55 R110 Bella Vita Shirt R200
Aftershave Balm (200 ml) R35 R70 Bella Vita Cap R50

** 50ml Perfumes are available in +/- 50 Ladies and 50 Men’s Fragrances

* 15ml Perfumes, Body Lotion and Roll-ons are available in the Top 10 Ladies and Top 10 Men’s Fragrances

3 STARTERKITS for NEW DISTRIBUTORS

To simplify the start-up process for New Distributors, Bella Vita offers a choice of 3 standard, discounted starter
kits that contain a selection of samples and stock of our most popular fragrances, which are ideal to launch a new

Distributor’s Bella Vita business

e History has repeatedly shown that new Distributors who invest in samples, generally not only stay longer
as Distributors but also sell significantly more.
e Our new starter Kits cater for every budget at R680 for a Junior Starter Kit, R1680 for a Senior Starter Kit
and R2850 for an Executive Starter Kit. See table below for content:

6 x 50ml Perfumes

15 x 50ml Perfumes
1 x Body Lotion

1 x Roll-on

1 x Tissue Oil

1 x Shopper bag

JUNIOR KIT SENIOR KIT EXECUTIVE KIT
R680 R1680 R2850
Mini Bag Medium Bag Large Bag
20 x Samples 30 x Samples 50 x Samples

25 x 50ml Perfumes
1 x Body Lotion

1 x Roll-on

1 x Tissue Qil

1 x Heel Balm

1 x Shopper bag

1 x Cap

Potential Retail Profit R540

Potential Retail Profit R1460

Potential Retail Profit R2505

Parents of New Distributors can also earn Rebates on Sample Kits purchased by New Downlines — see 4.2.3

4 FEINANCIAL REWARDS — BENEFITS and REQUIREMENTS

4.1 RETAIL PROFITS

A very generous Profit Mark-Up of up to 100% is recommended which means that a 50ml perfume that was
purchased from Bella Vita at R90 can be sold for R180 which will allow the Distributor to make a profit of R90.
Compared to other Network Marketing businesses, a 100% mark-up is very high and there may be circumstances
that it would make sense to settle for a lesser profit in order to get a sale.
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4.2

DOWNLINE REBATES

The biggest earners in Network Marketing have always made most of their profits from their Rebate Earnings on
the sales of their Downlines. It is important to understand the potential of this source of income and to familiarise
yourself with the specific terms and conditions of Bella Vita’s Compensation Plan to maximise your income from
the sales of Downlines as well as to understand what the best strategies are to maximise your Rebate Income.

421 REBATES ON LEVEL 1 DOWNLINES

Rebates of up to 18% can be earned on the sample and stock purchases of Level 1 Downlines from Bella Vita.

Minimum Personal Sales Requirement to earn Downline Rebates: In order to earn any Downline Rebates
(on all levels), the parent Distributor must have had minimum Personal Purchases of Stock and Samples of R1250
during the month.

The Pay-out % on a Distributor’s Level 1 Downlines will be determined by the Total Value of the Parent
Distributor's Personal Purchases of stock and samples during the Month as per the table below.

Downline Rebates % on Level 1 Downlines Purchases of Stock and Samples

Personal Saless Rebate % Earned on Level 1
From To Purchases
RO R1 249 0%
R1 250 R1 999 10%
R2 000 R2 999 15%
R3 000 18%

422 DOWNLINE REBATES ON LEVEL 2 -5 DOWNLINES

Level 2 - 5 Rebate Rates: Level2=3%to 6% Level 3=3% Level 4 = 2% Level 5=1%

i. Level 2 Downline Rebates: A Distributor will earn minimum Rebates of 3% on their Level 2 Downline’s
Purchases of Stock and Samples if they had personally purchased stock and samples of at least R1250
during the month. However, Distributors can earn 6% Rebates on their Level 2 Downlines if they had also
achieved the Qualifying Requirements (see below). .

ii. Level 2 =5 Downline Rebates Qualification Requirements:

e Minimum Personal Purchases of stock and samples of R1250 are required in a month to earn Rebates
on Level 2 - 5, and

e New Level 1 Downline Distributors Registered in the Current Month (Distributor’'s month 1) with
minimum Purchases of R300 (preferably samples) in the month, and

e New Level 1 Downline Distributors registered in the prior Month with minimum Purchases of R1250 in
the current month (Distributor’'s month 2), and

e New Level 1 Downline Distributors registered 2 months ago with minimum Purchases of R1250 in the
current month (Distributor’'s month 3)

iii. Maximum Payout Levels on Level 2 — 5 Rebates The Maximum Rebates that can be earned on Level
2-5 Downlines if Qualification Requirements have been met, are as follows:

e Level 2 Rebates: Max 200% of Level 1 Rebates earned on Level 1 Distributors registered during
the preceding 12 months

e Level 3 Rebates: Max 100% of Level 1 Rebates earned on Level 1 Distributors registered during
the preceding 12 months

e Level 4 & 5 Rebates combined: Max 100% of Level 1 Rebates earned on Level 1 Distributors
registered during the preceding 12 months
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51

52

5.3

4.2.3 REBATES ON STARTER KITS PURCHASED BY NEW DOWNLINE

e Parents who introduce new Distributors can earn generous rebates on the value of starter kits purchased
by their new Downlines with Rebates of R120 per Junior Starter Kit, R300 per Senior Starter kit and R500
per Executive Starter.

e These rebates will pay at 100% if a New Distributor purchases a starter kit in the month in which they are
registered, at 75% if a New Distributor purchases a starter kit in their 2nd month (i.e the month after their
registration) and at 50% if a New Distributor purchases a starter kit in their 3" month. No rebates will be
earned on starter kits if new Distributors only become active in their 4" month or thereafter.

4.2.4 Notices and Payment of Downline Rebates

Downline Rebates will be communicated after the 51" working day after month-end and can either be paid into
a Distributor’'s Bank Account or be used as credits against the future cost of purchases from BELLA VITA.

GETTING STARTED — New Distributors

There are no Registration costs when joining BELLA VITA as a Distributor.

Registration Forms
New Distributors can register on-line at https://bellavitaperfumes.co.za/register/ or alternatively send Registration
Forms / Details via WhatsApp or SMS to 0728057081 or via email to registrations@bellavitaperfumes.co.za.

Reqgistration forms MUST include the name of the Distributor who introduced (recruited) the new Distributor.

Distributor Codes

When registering with BELLA VITA, each Distributor will be given an unique BELLA VITA Distributor Code. This
Distributor Code needs to be used when orders are placed and Bank deposits are made and will enable BELLA
VITA to keep record of each Distributor’s Personal Sales as well as of their Downlines Sales to enable BELLA
VITA to pay additional benefits (Rebates) to Distributors.

All orders that are placed at the BELLA VITA office, must at all times be in the name of the Distributor who will be
receiving and selling the stock. Failing to adhere to this and / or any abuse of “the system” may result in
Distributors losing future benefits.

Office Hours: Mondays to Fridays from 08h00 — 16h30

BELLA VITA’s offices will be closed on Saturdays, Sundays and Public Holidays. The offices will also be closed from
24 December until approximately the end of the 15t week in January (dates to be confirmed annually).

Payment Terms

All Orders need to be paid in full before they can be dispatched by the Company. Payments may be made as direct
deposits into our Bank Account, Internet Transfers (EFTs), Cash payments or Payment by Debit- or Credit cards.

Please use your Distributor Code and / or Name as the reference when making a direct deposit or transfer into
BELLA VITA'’s bank account.

Stock will only be released once these payments reflect on our Bank Statement. Where payments are made by
cheque, stock will only be released to Distributors once cheques have been cleared.

Order Forms

Official BELLA VITA order forms must be used for ALL orders that are placed and need to be completed in full.
This is required to reduce the chances of mistakes being made when orders are picked and dispatched.
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9.1

Office Collection:

Orders for Office Collection must ideally be placed at least 1 day before collection to minimize the time that you
will have to wait for your parcels when collecting.

Courier Deliveries

BELLA VITA uses 3™ party couriers who offer door-to-door delivery services to most destinations in South Africa
and neighbouring countries. Distributors may have to pay for a portion of the courier costs, depending on the value
of their orders and the destinations (see table below).

We strive to dispatch orders within 2 working days after we have received your order and confirmation of payment.
Couriers will normally be able to deliver parcels within 3 days after parcels were dispatched from BELLA VITA’s
offices. (Delivery times may be longer for smaller towns).

Delivery Address Details:

Please provide a delivery address at which there will be a person available during regular working hours as the
couriers cannot guarantee an exact delivery time. In the event of there not being a person at the delivery address
when the courier attempts to deliver, the Distributor may have to collect the parcel from the courier’s depot or
alternatively pay an additional fee for the extra trip made by the courier.

It may be best to provide a business address at which to deliver parcels as opposed to a residential address to
ensure prompt delivery. Please note that delivery days may vary and exact delivery dates and times cannot be
guaranteed due to our dependence on 3™ party couriers. It may therefore be wise to allow for an extra day or two
when making commitments to your own customers.

Additional COURIER Delivery Charges

9.1.1 Destinations in South Africa

Nett Order Value Courier Cost
Payable by Distributor
RO — R599 R100
R600 — R999 R70
R1000 — R1499 R40
R1500 + -

9.1.2 Zimbabwe Transport Cost

Parcels are shipped to Zimbabwe through an “Independent Runner” who will liaise directly with
Distributors re. shipment addresses and delivery times / dates.

Orders will be despatched from Bella Vita on Wednesdays and Fridays and orders need to have been
placed and payments made to Bella Vita at least 2 days prior to the day of shipment.

Nett Order Value Transport Cost
Payable by Distributor
RO — R499 R50
R500 — R999 R70
R1000 — R1499 R100
R1500 - R1999+ R130
R2000+ R150
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9.1.3 Courier Costs to Botswana and Namibia (Courier to Major Cities Only)

Deduct 10% of the Total Order Value from the Full Courier Cost at RO to determine Courier Charges payable:

Nett Order Value |Deduct 10% of Order Cost Courier Cost: Namibia Courier Cost: Botswana
RO RO R695 R890
R2000 R200 R495 R690
R5000 R500 R195 R395
R6950 R695 FREE R195
R8900 R890 FREE FREE

9.2 BELLA VITA Contact and Bank Details

Office: Building C, 1st Floor, 5 Regency Drive, BANKING DETAILS:
Route 21 Corporate Park, Irene, Pretoria

Account Name: Bella Vita Perfumes

Sales / Orders: orders@bellavitaperfumes.co.za Bank: FNB
Tel 063 761 8605

Branch: Irene Mall

Registrations: registrations@bellavitaperfumes.co.za
Tel 072 805 7081 Account No: 62 902 728 718
Training and Support: training@bellavitaperfumes.co.za Branch Code: 250655
A Few Tips....

Relationships, Reliability, Professionalism, a Willingness to learn, Kindness, Honesty, Wisdom and Perseverance are
simply the keys to success. Also, make sure that you understand the Compensation Plan to enable you to maximise
your own earnings and to be able to excite new Distributors about the earnings potential of Bella Vita.

Your Support, Mentoring and Encouragement of your new Downlines will often be the difference between whether they
persevere or not. Your investment in them is an Investment in your own prosperity as your Downline Rebates will
increase as they succeed.

“Quality” is always more important than “Quantity”. Rather invest time in a smaller Downline and support them to succeed
as opposed to registering dozens of Downline Distributors who never get your support and who will ultimately fail.

Good Luck !
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BELLA VITA PERFUMES ORDER FORM

Distributor Name |

Distributor Surname |

Delivery Address:

Distributor Codel

Block D, 5 Regency Drive, Route 21, Irene
orders@bellavitaperfumes.co.za

Cell 063 761 8605

Contact Numberl

Date]

Street Name and No.

Town / City | | Postal Code | I Province
Contact Person for Delivery: | Contact Numberl
Comments
FEMININE FRAGRANCES 50ml | Sample 15ml Lotion | Roll-On 15ml Lotion | Roll-On 50ml | Sample MASCULINE / UNISEX ***
Inspired by... Perfume| s5m| || Perfume| 2ooml [ 80ml Perfume | 20oml | 80ml || Perfume| s5m Inspired by...
COPPELIA ARAMIS 900
DEEP DESIRE BOSS No. 1
FAR AWAY DIESEL
GOOD GIRL DIESEL BAD
LA VIE EST BELLE DUNHILL BLUE
LADY MILLION DUNHILL DESIRE
POISON GIRL FERRARI BLACK
RED DOOR LACOSTE RED
SCANDAL M-7
TABU ONE MILLION
I I | Total | I I

212 VIP ORDER VALUE CALCULATION 212 VIP
ALIEN Units| Fem. Masc. [Cost/ea Total Cost ANTONIO BANDERAS BLACK
AMOR AMOR 50ml Perfume R90 ARAMIS CLASSIC
ANGEL 5 ml Samples R10 ARMANI BLACK CODE
AROMATICS ELIXIR 15 ml Perfume R40 AZZARO CHROME
BACCARAT ROUGE *** 200ml Lotion R35 AZZARO WANTED
BE DELICIOUS (Green) 80ml Roll-On R20 AZZARO WANTED BY NIGHT
BEAUTIFUL Units BLACK XS
BLACK OPIUM 200ml Aftershave Balm R35 BLEU DE CHANEL
BLACK XS 125 ml Tissue QOil R55 BOSS ORANGE
BOSS FEMME 250ml Heel Balm R55 BVLGARI BLV
CHANEL No. 5 Units Cost/ea BVLGARI MAN IN BLACK
COCO MADEMOISELLE Starter Kits - Junior R680 CK ONE ***
DKNY Starter Kits - Senior R1 680 DOLCE and GABBANA
DOLCE AND GABBANA Starter Kits - Executive R2 850 DRAKKAR NOIR
FANTASY Sample Bags - Mini (24) R50 DUNHILL ICON
GUCCI BAMBOO Sample Bags - Medium (48) R120 DYLAN BLUE
GUCCI BLOOM Sample Bags - Large (96) R170 EROS (Versace)
GUCCI RUSH Shopper Bags R40 GUCCI INTENSE OUD  ***
HUGO WOMAN Organza Bags (Medium) R3 GUCCI RUSH
HYPNOTIC POISON Size: Units HUGO FOR MEN
ISSEY MIYAKE Golf Shirts R200 INVICTUS
J'ADORE Golf Caps R50 ISSEY MIYAKE
Jean Paul Gaultier CLASSIQUE Import Duties Jean Paul Gaultier LE MALE
L'INTERDIT Courier Charges JIMMY CHOO
LIGHT BLUE (D & G) Other: JOOP HOMME (Red)
LITTLE BLACK DRESS TOTAL ORDER COST KOUROS
NARCISSO RODRGUEZ PINK LACOSTE
OLYMPEA Banking Details LEGEND
OPIUM Bella Vita Perfumes Bank: FNB LIGHT BLUE (D&G)
OUR MOMENT Account: 62 902 728 718 Branch: Irene Mall OLD SPICE
PINK FRIDAY Please use your Distributor Code as Reference when making OMBRE LEATHER
PLEASURES payments PACO RABANNE
POISON SAUVAGE
ROBERTO CAVALLI Method of Payment Amount SCANDAL
ROYAL SECRET Cash STRONGER WITH YOU
Sl Card TED LAPIDUS
TABASHEER EFT / Bank Deposit TOM FORD NOIR (Black)
THE ONE Rebates TSAR
TOMMY GIRL Other Total MASCULINE Fragrances
WHITE OUD ***

Total FEMININE Fragrances

For Office Use Only:

Payment Ref Check: Order Number Invoice No.

Picked Checked _E.;Xe Weight meL;er Recieved




BELLA VITA New Distributor Registration Form

(Please Email the completed Registration Form to registrations@bellavitaperfumes.co.za or WhatsApp the

form to 072 805 7081)
Personal Details
Name | | Surname|
Date of Birth | | Gender|
Country of Birth |
Country of Residence
Province
Town / City
Contact Details
Country Calling Code Telephone: Phone Calls
Telephone: WhatsApp
Alternative Contact Person & Number: Name
Country Calling Code Tel Number

Email Address

Prefererred Method of Communication

Email SMS|:| Other

WhatsApp

Physical Address for Courier Deliveries

Street Name and No.

Building Name

Town / City

Province | Country|
Introduced to Bella Vita Perfumes by: (Please provide Details)

Person I:I Name |

Cell No. | Bella Vita Code|

Social Media Details

Website Details

Other Details
For Office Purposes Only

Date

Distributor Code Parent Distributor Code
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